Consumer and Producer Surplus
In any given two-party trade, it is most advantageous to maximize the economic benefit for both parties involved. Economists call this maximizing producer and consumer surplus. The consumer surplus is the difference between the maximum price the buyer is willing to pay for a good and the actual price they do pay. The producer surplus is the difference between the minimum price the seller is willing to accept for a good and the actual price they do receive. For example, we will consider Brian and Emily. Brian is selling his house. Emily wants to buy the house. Brian is willing to accept any offer over $100,000. Emily is unwilling to pay anything higher than $125,000 for the house. If they agree on any price between $100,000 and $125,000, they will maximize producer and consumer surplus. Who gets more surplus is not relevant in this scenario.

